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WTERT 2, EITHAELSIE, HRT7SYFE, BTV ROV —BHZVEEEICR—EOLOD
HECFHEESNEZENBELONIIHE>TVS, TOZEFHAAIEVLTHRAKIEY, HEADGEI(S,
T, BIZYRO—BHEVHET S Y FeE SN HREEL?H 2 Z D ERSND, £k,
KETIE, BELA—BARKRAT IV FASCHES NI, T33227—2a»VIC&2HHD
DBEEAFEIFONTLED, HEATIE, Z25 LAHRELr B TLBEFHASINITRENH 5, RiwmX
TlE, XEOLBZOMRZEALDD, HEEKRKETIEID LELENBRERONIDHNICDOWVWTEHAZ
HAhd, REIC, BRICEIT2HET 7Y REERORBICA ITRELSBOMRREIC DL THER S,

, TV R - TIAT VR, B, XibE

1. [EZC®IC

Corna, Ja—vY7 T4 XR=MN)HF—=7,
Y RFVEFONyE—ty M a—FF 1 ],
Jean Paul GAULTIER for SEPT PREMIERES
o INHETNTHEFT T ¥ FOBITH %,
{75~ F(cobrand)” &1, =2 ED TS5
YREMEHLAREOZETHY (Rao & Ruekert,
1994; Rao, Qu, & Ruekert, 1999; Simonin &
Ruth, 1998), HATHRE 27 —1Z4h D DD
»HBHT T FEIETH % REOMIEIC L
H[F{ 77 v FIIMAGIZ S RS 74 T wBs b
ABZENUEETH Y (Cao & Sorescu, 2013),
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ZOEZERETIHEF->TVD X975,

HF 7T v FEREE T, /=M F—MEDa
T U ANNE) 74 O, BEFon#, 77
Y NEER T T Y MO E, 8= -1
¥ DY F V%R % & (Blackett & Boad, 1999
RE), BEOTIT Y P-4 T4 I E DR
W7 T v RIiu b7 EAHIfETE, EicE o
TWRIEFICHEH B TH D, LirL, LT
7 ¥ FEIEIZIZ) 27 b Bz, b Lk
[[77 Y FIZEObBHBERBPRY T4 7
Thholf, 7L 2FN298— b —1M3
LD THo72E LThH, HEET I ¥ FIC
LATT 4 7Bl TLE) (Newmeyer,
Venkatesh, & Chatterjee, 2014), Z D78, 4t
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{77 ¥ NI OFER RS — b —REOEE
X720 TR, HELZRHADPLEE RS,
EE 77 2 P CHLNZRREE %50
A BT 7Y FEo—H (it) OMETH 5,
— ML, BRI DB O Rl
BN D EEZ 5N TwA (Arnett, Laverie,
& Wilcox, 2010; James, 2006; Lanseng & Olsen,
2012; Park, Jun, & Shocker, 1996; Simonin &
Ruth, 1998; Swaminathan, Reddy, & Dommer,
20127 &) o L2 LIEREIS, BB 22 AN —305TH
E%@%mu£9%47&%%%525:a§
iR 8 LT\ % (Giirhan-Canli & Maheswaran,
1998, Maheswaran & Chaiken, 1991; Mandler,
1982; Meyers-Levy & Tybout, 1989; Lee &
Schumann, 2004; K# 5, 20157% &) A
TlE, WHEENENOIVGITHT 55617058 %
LEa—LTINETOMEERBL 72 1T,
—HAMlRaIaz=r—va B stEE
Bl HARICBUT2EET 7 ¥ FiRIEIZOW
TEHET 5o

A SLOWERIIR DY Th 5o %2%1
L7 T v FIZB 5 —H &R 28123
k&675>F%$%ﬁﬂLth ﬁT?y

—BADE EIEE T T P DRI A

CERRLIEE L 2 —F 5, HEIHITIX
%2%@ﬂiﬁﬁf%%,ﬁ7ﬁyFﬁéﬁL
WZHIFE T T ¥ FAOFFHliA 2 &
%TLtﬂn%bE;—T% FAHITIE,
BEHENBETHL [—HME] IS8T
B OALAE, EEICHT 5%, £LTa
32z —Yav - A A NVOLESFET
LT raiEL, 7T Y FEIEDOLED FIT
HALEDPFAEL) AL d/iiL, wop
AT RN T 5o TLTHSHIT, Lk

s\
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GROBELZIZONTHEND,

. B75YRFO—HEHERATSVE
NS FH
—HY LiE, BRONE» LT 5@
L EEWT S (Aaker & Keller, 1990), k[
7T RIZBwTIL, AT T Y FEKT 5
OO T T v RAFEO @D Z L &R
¥ —HUE, W, HEEOT T Y FHEEA
F7 =212k o THRESNS (Keller, 1993),
77y FEBLIL [RREOHTT Z ¥ FITHY
2 4T (Aaker, 1991, p109) TH b, £
BARMIZIE, [HEBERT T 2 Fhrb vz
FTAETORERLHH] A - El70Y =7
bF—2, 1990, pp.276 ~ 277) TH Y, HE
BOREOPIHRE SR, DT 5~ Rl
WEHoTHESINEHDOTH S (LH, 2014),
77y FEBIE Ay NI HEERE S TH
D HBEIZTT Y FERET L E, FRO %
=7 EH LI EEZ SN TV, 7
I FHEMAY NI =2 T, BELTEN-T
VB TODERS, T AHEMTRGT 52
EATEL OO HIE, —BHLTwb vz
5o
AN % L, BT 075K -
A A=V O—FDHET T ¥ FOFHIZRY
FA TR 252 LR LTS (Gross
& Wiedmann, 2015; Simonin & Ruth, 1998 7
E)o SZTWHATIUYR A A=V kIL, il
BZOLRDORPICH ST T v Nz L
7275 FHIEOZETHAS (Keller, 1993),
L2L, 777 F - A XA=VFBEBORITH» S
LHMETHY, EBRIZIE—o0ESKELT
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ZNERZ DT EEHES TIE%R v (Van der
Lans, Van den Bergh, & Dieleman, 2014; Law,
Wong, & Mobley, 1998), &L %, LE7F »

Fo—3uZ, BT I —, HEAOMHH
W, 77 F-a2—%—, 77 FOMHH®E
Y, BRAGEFRTHRIINTVDE LV
(Lanseng & Olsen, 2012; Loken, Barsalou, &
Joiner, 2008; Martin & Stewart, 2001; Martin,
Stewart, & Matta 2005)

FATWRDO L E 2 —H 5, k7T Fo—
Baeat 2O EELERE LT, BT
T — (BamEESCERS &), 7708
avEe7s b, FELTTIVR - RN=VF VT4
DEDOHPFFE S NIz BT, EREFITDONT
fili AR S %o

2-1. R@AHTI) —

L7 7 > FICHS 2 0H o, 817 o
YOG H T T —O—FIEEE N T/
H DA%\ (Lanseng & Olsen, 2012), #7h
7 3 — OB (relatedness) A3E W & i
BFIRRES NG &, K77 Y FOEIIZD
hD T EDRE SN TV (Baumgarth, 2004;
James, 2005; Park et al,, 1996; Simonin & Ruth,
1998) B A T T —O—FAHmWHIE LT
i, Ly /=t (V= T v IPC) AV
7 (CPU) %IFohb,

BN AT T) — O R 58, HEE
Eo (B ovizehbl ) oBEA, HHIZH
5& (complement) & % W 3 f8% (substitute) T &
%% (Aaker & Keller, 1990; Vélckner & Sattler,
2006), [F U¥pig4sE (physical characteristics)
ZEoTWA D, HDHWIEE UEHNREEZ
FEITE Lo Z L EWET S (Park,
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Milberg, & Lawson, 1991), $7Z%hb b, #L57H
7 I —OFHIiE, BV NV THE SN S,

W77 ¥ FORRER 2 BanE ko —B,
H5Em 72 BItR IS D 5 B & H3% v (Newmeyer et
al, 2014; Park et al, 1996) . #¥REMRMEDHSE
T, 77 ¥ PO ZREAISN— F—T
7Y FICEoTHisEsh, —/miciRitshsi
DR IEIL S NS, BEEMELEI P TV S
77 Y Nid BEVCOEAREMKT H I LHT
ERhwiew, N= b F—=Y v TEHERA) v b
MEL 2B FARRENEEOME X, WHEE
WCAEBMICHM I N L7720, &AM S h b6
BICH D, Lidwz, HEED, —SULo7
7 v FOMAGHLEZRRT LB, B
4 (relational linking)® DT T X A% 72
Yitr, BYEORZEVEIZAK  BFAM S B I B
Bo BRI, Bk~ v ¥~ 7 (property mapping)
OBMTBEABWENL L, FHLFHTEN S
123 % (Swaminathan et al, 2015), [
77 Y FEREMTALEICE, HWEEDZHL
ZRAT O ADOFESER L 2T NI R 5%
WY,

BanZ1 73 —O—FIZ X BMRIE N L
FmOLVb 00, FEEIZHEI LTIk E T
T RO, 7 PPV OhE) &4
YU (F7 MW Y, BEAT T =8
—HLTwZRWEbH b, TH LHLER,
TIYR Ay T I HLTWDL I ENS
W,

2-2.75vRK.arve7h

795 K-arx 7 b (brand concept) & i,
EHEPRE LIAEOESTHY, 772 FD
R vazrr7&ERPLELDTH S (Lanseng
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& Olsen, 2012; Park, Jaworski, & MacInnis, 1986;
Samuelsen, Olsen & Keller, 2015) . #fi» 73
—O—EMEnT 7 ¥, By, KK, %
LWNEIRE Vo T TR - a7 bV
Twbe, 777 FEoO—BhEw s h
5 Z DB 5 (Barsalou, 1985; Percy & Elliot,
2005; Ratneshwar, Pechmann, & Shocker, 1996)
Park et al. (1986) 1%, B¥REMY (functional), #%
B%19  (experiential), F 7213881 (symbolic)
BRI V3O T R - avke T
EPRRLTWDEY, BlziE, A4 AW o
)75 T A=h—=[754 b)Y v |(Breitling)
CHETH#DDL T VLATF—IUH— [NV}
L —] (Bentley) ®#[~7F >~ F [BREITLING
for BENTLEY | 1%, #7772 — (H LR
DO—HIHME b OO, W7 T FIIZEIAW
75 KTHEID, ZOoDT Ty FO—FI
B &l S MBI D B

TR are s to—KoHbE, B
BT I) —D—BEHE L IZR R AN ZALT
TN % (Lanseng & Olsen, 2012), HLihH 5
T —O—HEHRHTHEICIE, EBEL VI
EENIDNLA, T F-are7 Mg,
7T v FRE @ L TR SN BEPEIE %
ETHER SN TWB7® (Cohen, 1982; Cohen
& Basu, 1987; Fiske & Taylor, 1991; Park et al,
1986; Park et al, 1991; Smith & Medin, 1981),
FOFMEH T T — - X— AW (category-
based evaluations) &% %, #7T TV — -+ X—
AMBRENL, (HEEHFRAGE LTRIFLT
WHAF = EfioTIT) by 757 Y EION
HWUHDOZ ETHY, Btz llid HEHRLHS
LRMLT y THOMHLHETHLE—-A I —
JVMLEE (piecemeal-based evaluations) & ®f It &

75

HEATSCVRIZBITBHETSY FO—RIET 3 EE

1% (Cohen & Areni, 1990; Fiske & Pavelchak,
1986; Sujan, 1985), /17 TV — + X— Z LI D
—HEHINE, HEHEHSGDOTZ ¥ MEBE D5
HEE L TiTbh b,

FERERY 7 F » PRI 3 I B% T
& 570, WHEIHH L RAMAR V7% <
EEH SN B EIANCH 5. & ZHH, KW
77 v FELoE, —o0—RERET b7
DIZIE, HHEEZIE LD Z S ORI ZTD 7%
TR %62L%0, AHEL v, KBNT 7
YEFoarye7 M N7 T Y FEiEs T,
FER PR IR Z R WER AR L, B,
OYENEL 77 ¥ FELE O BRAIERIC 72 -
TWbH I ENE L, —BOMBEEZEHi§ 5 2
WA w728 T dH 5 (Lanseng & Olsen,
2012), L2°L, 16#i19 (hedonic) Z—HMEIE,
Zo0T7 7y NEEATI) L LTHES
&, KN EN—FEFIRE b 7257 (Newmeyer
et al, 2014). 72, KBW7 7 ¥ FEL ok
F77 >y FCld, #iA73) —0—FiEi3
EEETHA BB LEIWOLRIIR STV,
R, HEBEP OO T TV KO—HEH T
N— A CTRAWLHZ T2 & T, |
PELNXVOA—HZRHETEL2DEEZLN
Tw5 (Lanseng & Olsen, 2012) .

ko X912, EBW7 7 ¥ N2k a3t 7
Y FOEMIEFREDOLNT VDb OD, JEL[FH
7 ¥ N OZRBR AT B3 07813 £ 72
B, 29 LR EOF v v 7E2MHD 5
<, fE, M7 Y FIFETHEHZHEDTY
LD, TIYE - NR=VFI)F 4 D—FKTH
% (Monga & Lau-Gesk, 2007; Van der Lans et
al, 20147 &),

T — .
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X
2-3. 75K - N=VYFVUTFT«
TR NRN=YF)TFrEld, 7T

B & e NHIRYFRE &g S b (Aaker
1997)c AMO/N—=VF ) F 4By 7 - T 7
4 T EMEIN S 5D DRITDOMAE D THEIK
ENDHEHE, TIVFONR=UF YT 4 bk
TLOMAGDLETHEINL LD TV
(Aaker, 1997)s KREIM 7 Z ¥ K - 8=V F 1)
T A REREX, TARFE] TR TRed] Toesk] 172
CELS] OSKILTREL S N, HAMTIE [72
CELEI0b Y IZ[FFRZ 25 5 (Aaker,
Benet-Martinez, & Garolera, 2001) . 81 2 (&, [ ¥
WO, #Eik k&, u~rFvr, 77y
YaF T, P Bz b v BEA WS
HY, TIVRAA, by 7 A, JYvY A=)
b % EWHKRITTDOEHNT T FELTHS
NTwb (NIKKEI AD Web, nd.)s W75
YR, WMNMLTI YR =Y F )Ty %
FoTwa EHBBRIZHE SN LGN E
(Monga & Lau-Gesk, 2007) .
bLIZDOHE 77 Y FIZBWwT, MTRILD
TR RN =F )T A PENDTHNII,
{77y FEMUETT VR - 8=V F ) T4
#HEH, ZOOHT I Y Fid—H L TWwBHHIR
2#5.2%. LL, Z2o0OH7 7 v FEhZER
B olzT IV K RX=VF )T 4 EFoTW
86 (B2, HEMRITOE N iPod &, *FHI
RICO IR ), JEF 7 F & FIE Y
BTTYRNR=IF )T 42O EITRD,
TATRGEC L B L, 7TV FoX=VF ) T4
DESWILD H B, WIERIT L RERITIZBH W
WKETHDRRLIDTHL LMEING I LD
%\~ (Aaker, Fournier, & Brasel, 2004; Yang et
al, 2014), HEHIX, WELT TV FLiFkn
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BHMREZ ST 20 H D, SOt IR
%75 v N Eed—MPE BN % R 2 T
LM H 572D TH 5, F7-Van der Lans
fib (2014) 1%, FEBIHFET H1007 7 ¥ FD
MAGHLETHRINS12060I[H 7 >~ F
DN S, HRTTR 5 N7 F L ERTT
=L T TZ ¥ FOFHbiasE v
CEEHLNIZL TS,

. /7Y FOF—HEHRTFVF
AN S FHi

P EDXH12, L ofriiRix, B75 v
N D —3hvE b‘?:i'él_l7 7 ¥ FosE RH S
NHIEEZRLTVD, L2L, W2hD%k
e, Bl77 v PP —HLTwiTY,
@77 Y FPRECFHES N L5605 5 2 &
ZHf LT % (Van der Lans et al, 2014; Park
et al, 1996; Sreejesh, 2012; Walchli, 2007; K& 5,
2015)c 2O EZJFNTLHEmT, ROAH
L0 EERA—H] TH5H (Meyers-Levy
& Tybout, 1989 7% &), M R A —F &L 1
Mandler (1982) 12X o TAlR S h?’:’lf}f/%"@%

bo A, WERA—H, TLTE
A—=B M2 BT 5 &, iﬁﬁ%&$#¢k%1¢

MO ZODO5EMAL ) BIFENLMEAICH D
ZOZ LM U T —FEHMBFR (inverted-U
congruity evaluation relationship) & XL T
W5 (Maoz & Tybout, 2002; Meyers-Levy, Louie,
& Curren, 1994; Walchli, 2007) o

77 ¥ FIZBIT 58U TR —BGEHl B AR
&, 79 ~ K3 &7 b (Sreejesh, 2012; Walchli,
2007) £ 75 F-s8=vF )54 (Van der
Lans et al, 2014; K5, 2015) THEESI T
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Wb, FlZIE, KES (2015) &, BEMERT
GYR - N=VFY T4 DE (FRILDOAAT
DEEZRLDIFZE0) IZFEHL, 1025
201D HARANKFANT B W TRRANE A F W 21
DTIFYF (BlZIE, ANARET V& T A)
G E LT, AT Y FO—BELHEE
DI T T ¥ R $ % REEE D B4R & Wik L
T2o ZTORER, B LIEFETT Y FE
WL A—ROIET T v FITHT 5 BENE
WZEDBHL N E o720 AIZ, Van der Lans
et al (2014) 1&, 75V F - 8=V F)F 4D
S5ICE B 2 \THGEL, PERERICR & N2 72 <
FLIRTITBICH BRI H K LTS
JiHs, Z L CHFERICITHEE A —3 2 T,
[T T FOFHiATEHNAZ EEZRLTW5,
WU TR -SRI, RAIA RSB L D RERE S
EELILTHELLEVDRT VS, ELkh—
B&MOE, HEE ORI RN %2
D, RLREICH BEROHBILOEEABR ST
LEHo LaL, BERA—ZIL HHUHEE
R S8, RBAWERILOREZ mO 5720,
RRL L THBEFZ IV E LYz 479 0
Thbo, K, BEEL—BEMHOEE, 1§
HOLBASBEEIC 2 ), A—HEMHTE LN
I LTCTIIARL=2arvzEUTLEDS

BB, WERAHIMBOZ O LY bIFF
LWEHIIC D %235 DX, HEENPROVT I
POFMHIHTIIELLETHLILLELH
I27% > CTwb (Walchli, 2007), #—12, 4
BEVRLRXVOA#ERLEDE TV RVWI L
THbo MLNVOAHRZ > TWHHEHR
(OF D HEMEK) &, FATARRIHERIL S T
W5 72, BAREE A S ARSRILE R TED,
BWEZAR—BHRELIZL L o> TWwa (Alba

77

HEATSCVRIZBITBHETSY FO—RIET 3 EE

& Hutchinson, 1987; Sujan & Dekleva, 1987),
BT, WRFUEA—BEMHTHE V) EF
R—2arvDBHbTeThb, ZL DA, H
BRI ZDEI BEF =V 3 VHFhwiz
O, I=FTA VT A2 —va sk
UC, 877> FHOBRMEDOFIHZ T 2
CENHEELE LB,

IV. BEEREDXLE

KiEDS (2015) OWZE,» S W22 X912,
HAN (H#H) &, Z2C—HLTwbILHET
7 v Fofl, #EICA—H%EETT Y FE2E
CRHilig 2 EImIcH %, 72, BETHEIFH
WKHHAONE X5, FEBRITHEL T3 IEH
77 0%, BT 7 Y FllLs—8L
TWwWaWnbob Ly BlziE, W77 F
DI X YR=NV - INVFZERERNT TV FD
LT U&TA R =IT A VTR FERE, A
¥ENEFTT T Y FERABTLI LAY v b
ZELLDIE, BEWIIUTWER2STIERL
(Park et al, 1996; Samu, Krishnan, & Smith,
1999), Lol vZiIF—H LT3 ERE
D IR —BLBERO AL,

L2L, €9 L7eA—8aMRodtn7 s v
FThH, BT TIILE L bR TV, v —
FFEAYT I —a vy TORTITV
N O RO S 5 LIZR S v, ik
LT, 20154FFkICHT L < %892 E 7z Jean Paul
GAULTIER for SEPT PREMIERES 75 ~ F®
FLECM" 2% 2 TA LI, 30BDTFLECM
T FFTH LS HE DL L H TV &T
4 - R=NVFAL YT ADY T 54 WM E
REN, 1%, JUJU OEFEZEDFRINS R, 731
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D EHHENE T VAT 5 2 — s Uil
ENb, 258 % T, Jean Paul GAULTIER for
SEPT PREMIERESD 5 A »F v 7& &R L7z
BFEFRETUNEN, ) OMFEERBL
NTW DA, [TRTOANIZEEE &V
Jean Paul GAULTIER for SEPT PREMIERES
Dy 74 v HAD, €L Jean Paul GAULTIER
for SEPT PREMIERE® 1 T (2] ) b 5,
EDH%, A M—F—AREHERETH DT
IPPIRENE, LTV &TA - F—NVF 1 ¥
TABEINVITIF VKT, F72V % VK-
Ve TVFINPEINV) TSV RT, FLThH
W HEIIRET L2000t o2 & idEF 724
SN TV,

T, T9 LAEA—FAERTT ¥ Flasd
HANIZTANLNTWDEDES ) Do i
LT, ULLEETH ST R > T D HA
EXRET OBICR LN XLED D) L, BER
FAN, FE, LTI A
FANE V) ZOOMENIER L, BHEZRA
%o

a2 —vav:

4-1. BERZANICHEITHXILE
A—FICER LLE, LOXHITHEBT S
NI LZEASFFAE T B (Peng & Nisbett, 1999)0
BlZE, KEAZIE LD ETDHCRAE, K
T5Z0o09%, EELHFELVOREREL
£ 9 T EmA RN EC—FT, HEAAE
BLOETHEIHT YT AL Eb5HEZIFAN
L9 T AP KN E N E2MS T
%o ALLHFEE, 29 Libick 5 8%
AZANDFERIZEHL, KTV T7AEZH
EAY AN &SRR (dialectical thinking)
LA 72 (Peng & Nisbett, 1999; Spencer-Rodgers,
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Williams, & Peng, 2010)

Peng & Nisbett (1999) 2 X+, FaFkm
BEZOBWET V7 N, E—EHERZc
LT, —IICHRANL D ERTH S, Tk
EEE % & 2R 0E AL, BIFE Lk
LTwbbDTIERL, FHIZELLTWEHD
7ZeEZL (ZBLoEH)., 2L T, Zftos
WCRELCOFEVFLEL TS L RET (PE
OFEM) . T, TRTOIDIIFHEE—~KTH
D, MHEISEMELTWD LR D (Samok
Do BAD, MRz Shz 2MOmL] A
BHHRESHPE] TNELB Y AHY ] [Hdbh
EHEHD ] Lol tbEPREL TS L
AN, FRAEMEZZ Y 4 V% L BB OB
AL TH %o

B, WOR A — B A—FU TR LT
LHOESEZRZ LI ENLVEEZLNTWY
Bo A—HRMER S, WOk AT OHAY 2 3R
REMEZH { (Festinger, 1957; Lewin, 1951),
ChiE, HHEOBETREARTIA T LA
DOmBIEICHEL TV AR EEZONL, T
A NT L AOGEAEE Y, MEPEHY
ZLTHE A L v o 22 =00l 2 3R 5.
Peng & Nisbett(1999) 1x, =9 L7zWk AIZ%
WEEZZ 7 LV EHRNEE (linear thinking)
LT,

W7 T Y FOFHETIE, BN EEENS
b5 TWwh72 (Swaminathan et al, 2015
RE), BEASANKLEPLTHELTY
b LEREND, BT T v FEIOBEBRSA—K
IEE T Z Y FiE, RIEEENEEZ OV AIZ
Lo TiE, BN W E LI RSN EL 5
ThHhHr)e TDD, X—Fr T4 7 a3
==Y are@ Ui T 7 v FOES{L)’
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VLD BIZIE, Fr LiEHE Ao
A ¥ —<IZ[@ft (assimilate) 720, #H
LWAF =< H#BELZVTLZ L, AR
3227 —vaviBETHhrbEVbhTwd
(Lee & Schumann, 2004), [fb#% @ U7=A4—
BOMHEZ, HLWRERRLA YA Mo RDs
5720, WRENFEWERICH S (Lanseng &
Olsen, 2012) .

AL, MiENEZEoRVANE, Bl7TT v
FOBRPA—H Ak 77 » FIEmE L7z
Bg, 7oL 2N o7z LTH, LHENR
BEERAL I LI RVEEZOND TR,
B - FIAEE (2014) OBFZRIC XU, Friks:
HEE BB EVCHAOHEEZE DM T, %
BIAR—E AT T v FIERD 8 FHl S 15 5
MR SN 5, FARENEZE, HERITH
(85K - BIAHE, 2012) RMFEDOTT VT4 ¥
G (B - R, 2014) 1CHEEE 52T
WD ZEDNRBEENTEY, Peng & Nisbett
(1999) SRR E—ELT, HENEZOH
KOWEHD, ZALRIE— BT LTHEAT
HBHIERRLTVES, Thbb, —H#WICH
RNEERZ, A& T7 Y FITHLT
HEHMEEREZ AT E1EHL00 Lk, 72
NHEVST, MWHEREZFOLE VI,
PFLDZITIEARVEEZOND ZD720,
{77 Y FOIELEARIML Tz LT
b, TNEZTANLIENTELETHISR
HDTH5bo

w1 RERENEZEE WAL (B 21,
HAN) 2BwTid, FE75 v
FOBT T ¥ FBREERAL—HO
BIRICH - TDH, 757 FEEMN

HEATSCVRIZBITBHETSY FO—RIET 3 EE

FAT A4 T TR VBRI ATE V.

bold, IHTATHTT Y FEBENRTV
ki, BT T Y NIl & v o R
VFATRTT Y NEBENRSLZ LIZELTIE
BN EICREREET 5, A—Hndkl T T
YRI5 EIFRREE mO L2012, £
DD —=r T4 Y THENPUEI R DS
9o Jean Paul GAULTIER for SEPT
PREMIERES ® 7 L € CM O BIIZEAIE, Jean
Paul GAULTIER for SEPT PREMIERES J A
COMHEIEAHZET, HLwTI KR
75 2 F) A2 2H8REOBOREEZ S
DTWLEEZ LN,

4-2. FEBICH TR XLE

FEEOBTHIZS LEN D B Z EHHSLH
2o TWDHRT V7 ALD N4 13, BIFRITER
RMERNEBEZ T 2 H Y, SRk
RIAED N %1%, IREHZ AT 5 2 &25T
&, HEHE o TR HHORIERZ TS
@z & % (Ji, Peng, & Nisbett, 2000; Kitayama,
Duffy, Kawamura, & Lersen, 2003; Masuda &
Nisbett, 2001)o Bz, AHxHHI AR & k)
WA G- 2 bz &, /7 V7LD A4
(&, RN IEE 2 10T 5 72 D AH ) b
HFREZEDS, MR R AR DL A~ D
VR B 72DARTTH Do BOHIHKRIL
LD A% 1E, RRER Z WAL T E 2 O THHH
Wi A R 7208, IRERI R & 1) 5 4
FED3D MR E I Cld 2 (Kitayama
et al, 1991). Masuda & Nisbett (2001) 1%, Z
I LT V7 NS X AL N IRBEH~D
RO 7 & 2kiiEE (holistic attention)
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WX

EFEDY, WOKRANIZ & KRS RS Pl
BEONT %0 ATH9ER (analytic attention) &
A 7Z,

Masuda & Nisbett (2001) i, Wif%% -
TR T, HARANE REIAICBIFBTERIC
X9 5 AL & WA L7z MR 2w U
LTBY, FLEOHDUINT, KD/ %M
KB, &L TKRELR EDWs Tz, E
BEmEE, gL Wtk WE 7z % ik
L, HHEETER 72, #ik, L OHEANZ
HULEE OB OB TR, KO, KE,
KPAEPZETE R LTze BOFITKREIADZ
X, L EEO M OEBIZOWTIEE R L7
TRtEm (RER) 1TBT 28 k3D Hado
720

29 L72iFERE B3 bz, kF7 T v
FOIREFMIC b B L2 5 2 2Rtk D 5.
ERIER L FOEAPE VAL 1E, LHT 5
YFZEDOL DT TR, RETH»MM TS
BRIERBY AN 7 EORWERIZ O W T HER
EANTEIENEZONDL, IS, GHHE
BrioMrme A2, LEOFREREY
T LD TELD, LHTI Y FOHR

WKHEEZIATATHALH. Thbb, A—H%k
IEH] 77 ¥ FOIREFHIESULAEDR D D ) %
CEAIRRE NG ERITER T RO BN AN
WAL, JREORWERIZS HEZ1T 5 72
B, INEEEROMESREITIUE, Ak HEH
7T Y FOFHEd RNEITNICH S 2 EHEZDS
Nz, LaL, S ERE RO
A%1L, JhEOERERED ) BRI 2L,
HLEFTHRAT T ¥ FICEBZNT L7720
A= 7T~ FOFHIIIK < 7 5 i
H59o
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2 ARERE %h’ﬂtﬁﬁ# WA %
B z21E, HEAN) &, A—H%
HH7I5 Y FO)A i%ﬁm?%k
&, ILEOWRWERICH H 21T
5729, JKEEEKOFE AR Y
T4 7 THIE, R T
7 ¥ FORHt S = 2 HIANCH %o
4-3. AZaz=5—>arv - R741L
IZH1TBEE
IIa=F—a v AYANIZLLED
bbI LW, L OYLHEPSHIS NI H o
Tw2 (Condon & Youssef, 1975; Hall, 1976;
Morschbach, 1982; Sapir, 19297 &) . KEI A
L NJE %% Edward T. Hallld, 2 I 2247 —
YaviiBrars s A b (R I
EXALEDH B L FikLIz, T2 TWH Ay T
A bER, B, BESTLANA, L THEEE
AT bN Y% &% 483, Hall (1976) &
AVFIAN A3z —varifkars
JAMN a3 —Ta roEWE, IROL
IICHB L Twde [MAaYyT7AM-332
=T avREIAVTF AL AvbE—IT
X, 1FEAEDEWRA, WH % SO £ 7213 AR
AOHIZHTEfLENTEBY, 1FLALFERLS
fLEhd, PRdENT, Ay t—T0—{L
LTRESINLZZED R, KaryTF 7 AL -
3227 —var3EOITHLE. DD,
THHMDIT LA LD, HARSEL S ORI S
ENTVDLRETHL] (p. 9o 2%V, HI
VTFUAMN-AI a2z —varyTlERAYE—
TR o b, £ DIEMRIEER
BALENT, WRENZ W20, BHKROMLED
IVTFI AN L TITbNG, ThbbZ
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g, Ay e—YVHRKRREENICELZON, H
EFRHAFY [MTH] TE] T3 [HE
%A LEMED D B 3 3
AZANEDTH L, LHIZ, Rarsrr &
FeaIashr—TarTid WiERA Y E—
Vi owTaIazr—3Ya yaMfrbh b,
KavF27Ab-a3a=r—varzHvs
XALTIE, I T2 A MRS RDLLY Y HES
N7zAy =V %MUT, 2 RHENPWEIC
EEINEZEPEHRIN TV S,

Hall (1976) X, B3 Y727 A h-TI 224 —
YarEHws Lo mig e LT, HAZZ
FTwd, —fFICHAANOHDII 2 =27 —
YarvTl, aVFIANDPKRE LEEE R
Fo Bz X, HAFRIIHEGES 77 v AGEL D IE
MEVEAME S, BAFEO XLE TR EFHESAEDY;
Gb% v, T FETIE (- T] T2
NIHLWTT] & RAFANL bR S,
X512, HRADII 22— 3 T, [22
RJremt] [MFEE2ETL] [DEo] &L,
METI, FLTFOZDALLTVWIERLE
Wo b OERHELESLZEDVRDLNT WA,
BOIZ, EFBEHFEVI T/ AMNEEZRE L
WIER SRR TH Y, A v -V RIEMIC
252 ENTE D, WOROIALETIZKT ~
FOAN QI —Ta vkl AHENICH
n, Bl 2L REAOII 2= —3Y 3 T,
il LFAEICENZ (R 5 2 e RO 5N T
Wb,

JIa=r—varvicBirisraryss A MK
FEOALE, IEEIC b A S5 (Liang, Runyan,
& Fu, 2010), Liang et al. (2010) i,
TFIAMN-aAIa=r—Ya b ThLHHE
EaryF AN a3a=r—va LT

2= —ar .

=

81

HEATSCVRIZBITBHETSY FO—RIET 3 EE

»HAKE, TNZNOEOHMEREL S Z L
MEOILEDTD, KEOb DX bar 7
A MEIFEDSRWZ L &R LY, FARICHA
DIRE S KRENCANS &, a v 77 2 MEEE
AEWE EDHEREN D, BIZIE, BEIRED T
LECM Td, KEZZLFEORERLHIELR LI
FEEDSEPNDL DI, HARZE FEEANEE)
BRI o> TLF ) DRI E KA
THTRE, AU LR T 2R A4 2 &
DA YT I AMIUERPEIPNL,
CHLaIar—vay  AZA VDL
LA, M7 I ¥ FOILEHICEN TV L
Wrd b, BARMIZE, Karys 27 A3
Jazr—Yaryfeodkn 7T v FIEET
&, =2 (M) o735 Y FRLRERET L0
PEHMBIZEZ OGN Z EDROEND D, K
WMIZEI YT AN - a3a=Fr—3a i
T, HEAWMIZS Bk 07T v Fhd
Wy 2HHAMEETHIEIRDON TS L
bWz L9, Jean Paul GAULTIER for SEPT
PREMIERESOFICR A &, T Y & T A - —
WA YT APMPH LN EZfToT 05D E
W) A ytk—I, BEHICETV&TA - K—
V74 v 7 AouITl [HLWSHEH L] &
W)Y T T4 VTR BND, ZDF, Jean Paul
GAULTIER for SEPT PREMIERES ® It % 7%
BTN HA00) O e %S 5 v — v hik
n, [T XRTOACEE%] £\ Jean Paul
GAULTIER for SEPT PREMIERES ® ¥ 2 5
4 Y ABZ ET, Jean Paul GAULTIER for
SEPT PREMIERE " EE %7 /5L VS5 4 T
HLZEMEZONE, TbH, Jean Paul
GAULTIER for SEPT PREMIERES 7% & 0 X
AT TV RTHAENPEZIT YT Z A MIUKLEL
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TIEZBN, 85I hEeT V& T4 - F—N
TAYTRET x VR= - TVFIHEL
TWLOPIZDOVTIE, HEHITEET H T LAt
RKODOLENTWEDTH A,

WE3  EWaYFT AN T2 —
va it Bz HA) T,
AR—F AT T v FORET,
BT 7 v FEOBRERLIREEO R
HIZOWTHEICFES NS 2 &1k
Bil, CLAHBENE) L
CLEAVTIAMNPLETS T
EATRD BN T W5,

V. ¥tDeSHRORE

K XLOHMZ, HARTHTHHR 2055
(W77 K] &w) 7Ty Filigx I I
F, AT I FICBTAET T Y Fo—
OB % 2, HARIBITDILET T v ik
REBRTLHILEThHo Tz HATHIROMAL T
Lwbp e, LTIV FIEEY Eek) —H
(Lanseng & Olsen, 2012; Simonin & Ruth, 1998;
Swaminathan et al, 20127 &), & %\ Z#E %
A—3 (Park et al, 1996; Sreejesh, 2012; Walchli,
200772 &) OLONELFHIiE NG, Z DA
FEHANZBWTHEBTH S Z &S0
ToTWwb (KiE#D, 2015),

—FHII RN T TV R A A=V D3k
LCRELNDZ EH D5 (Gross & Wiedmann,
2015; Simonin & Ruth, 1998 % &), BARIZIE,
WahrT) — (BEEBEBESESEZED), 7
FyF-aryk7Fh, ZELTTITVF XY
FUTFLEVS=ZDODEETHITEINLZ L
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ML\, BEH T T —O—FEHlZE L X
VCRAMWLE T DD D, 7TV F - ay
7 b O—HEHIIE S 7T — - R=ZATH)
720, BHELVRVOA—BEZMHTELLEER
5N T3 (Lanseng & Olsen, 2012) . 3k[[] 75
Y R D8 — b F —RFEDEEIIHT2 5T
X, WA T I) =T —HDENT T v NEE
ETEIIIEN T T ¥ RA T 2 W REME L5
V2% (Baumgarth, 2004; James, 2005; Park et
al, 1996; Simonin & Ruth, 1998), BLFZMHIZ 15
SEHETRIET MG HL72HH. THLI
Y6, 790 F-are7 bR LTwAHE
FEBERERWV, & BN Z—HEEEN
72— L%z b 7253728 (Newmeyer et al,
2014), 7V K- "=V F )T A HF—FKLT
WHREEZRETELERVES ),

F7:, EBOUYIARAATIE, ®EIEFETT
TYFRERRETHILICA) v bEKL LD,
BHWIIPTWENH TR RWZDTHL &
W%\ (Park et al, 1996; Samu et al, 1999).
Z) L3l o C, HBBEDEEIIA—K
IR T T FEE RIS 5 v 2 &3
WTHAHo KENEEEH Z R L LA
7t (Walchli, 2007 7 &) Tl&, #EEIIA—E 2%
HE7 7 FAECEHi s b 720121, ~—
FTA4 YT -a3azsr—varyTHII IR
MOMRELZFHHT LI EPEETH S LI
ENTwb, LaL, ULLEFTHRE ST
X7-J# 2 % 4 )V (Peng & Nisbhett, 1999) i
& (Masuda & Nisbett, 2001), 25T I 2
=r—3Yar - A% A4V (Hall, 1976) 12B1F 5
AT 2R B, —RICHAROTHE
FHITHLTE, B77 Y FOBMRTZHIHET 5
D327 —varPLllEETE RN L
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PRBEINTVWD, LA LW TIT VR
(FEFM75 v F) IEEE DT, ToMERE
B, FAMEHT 2RRRANL Evoizary T
A M&fiz, EETI Y FICHT HHBEOM
DREELZEDLZEDOHFEETHL,L L
N\,

EHI, ZREEMITH L THEALRBA
ANiE, REAL Y S AR—FRkFT T~ FITx
LTEATHLWEELDH D, W2 D5%5
X BHAWS T, KREWG LD S, JLFE7Z
¥ FERBEIZ B % 78— b — A ASIR)L
TR H B 2 EARIBENT NS, ZFD7280,
HARICB AR TS v Filklkz2 %2 5 ET
&, HARANEEE ORI IEF 77 >~ Fo
FHEWNSLNICTE2LEND Y, SHOTER
BMELTMEAITRET—YD—D2THA9),

VLEDEATHISED L C 2= 6L 0% -
Tl lDF DD, EATHIROLE 2 — %l
LTRICR o722 b D—2, 4L DT T
VRIS T 7 v REHilie 77 ~ FREE 1R
BRELTHEY, BEZMH L TRV ET
oo [OOONHF&E] TOOOIIW] &
Wo o7 T v FEHiliREE L, TOOO%H 9 |
Vo 2 E B EWHBEAA LTV S
H DD (Spears & Singh, 2004), YT —3FH L
TWEbIFTEEV, SHROMETIE, FEBRT
EEHWT, BEENEZMETLIEOHEET
H?9o

ARICBI LTS ¥ FizowTid, %
WO HAHATLTBY, FMITRILELZE &
TV Yo RECOEBNE, KE % I
HHNTEZIFE TS v FHFFED M A % %3
L, 20tk LLBEZEOREEZHv) oo,
HARIZBIFRHFT T ¥ FIZoWTELELZD
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EThb, Ftkid, HARNENGRE LA Z
FEiL, HAIZBT 2T T > Nikigo Rl
bz, EBR~NOREE HIE§ & FFFIZ,
HAFEDILE 77 > FElERZ ML C,
ZEBLZ HIEL20

A
ARAFSE1% JSPS R % JP15K17143 D B % 5243
720 ThHbH,

i

1) 79 F 7547 A (brand alliance) ¥ [FZi%
LLTfibhTwa,

AL TIE, Aaker & Keller (1990) o7 3814k
T20, ~HOMSIEHRTHLLEZLNT VD,
Fit ® i, congruence (Fleck & Quester, 2007;
Heckler & Childers, 1992; Jagre,Watson, & Watson,
2001; Lane, 2000; Speed & Thompson, 2000;
Meyers, Levy, Louie, & Curren, 1994; Meyers-Levy
& Tybout, 1989), similarity (Boush et al., 1987;
Broniarczyk & Alba, 1994) % 7213 typicality (Boush
& Loken, 1991) dfibhThh, 3T EH
BHWHENTWS, 75 Y FifETd, 75 v Nk
R T T v FIFZEEZ LI, —RICHT58F
SFE i EEEIN TS, FEL LI, Fleck &
Quester (2007) #ZWBHZ &,
RAGEEOMAET, BEwar 7 Mz 0AHT 5
BRI, MAEDEE RN 5 o0k (FExt~ v
Y7320, MEREZHEETLH) OREIKE
W ERHLNIZENTWS (Gagne & Shoben,
1997; Smith et al., 1988; Wisniewski, 1996). 4§k
Ry ¥ YT, £LhBKRAM-TUET I,
& b5iarytr ORI ENSI NS, B2
X, e aviT—7 Vs u R, L aviiOH b T —
TN aRERIRENL, BEMEREEGTIE, R
OBRMEICESPEIND, CORFEFTIE, FA -
avE7hNeBfiayE T FOMIZD o & D % BfR
WHAENE)PTHMENS, PlzIE, IKHHT—
TN ra Ak, RHICERT 27 —7 V70 L
&N 5 (Swaminathan et al, 2015).
WEREOBRM 7 a2, KE#BLTHERT L
EHHFETH DI EARENTWS (Swaminathan
et al, 2015)

5) RERINT T v FELBINT T~ Fid, £HIMY (expressive)

2)

3)

4)
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L=t TEH26N5Z L b dH 5 (Lanseng
& Olsen, 2012 7 &),

EEEDF LY CM IZ, https://www.youtube.com/
watch?v=aJjxc]Jpk8SE TZMHD = &,

FATHZEDZ 2K E 2 TR TETWS 72
O, KL TIEHARE KREOALADREZ ZET
%o

6)

7)

8) (AXATHE) Lvioizfiml,

9) H2HHEWIIOVT, FUBHMTLrORKIZ, Zh%
HELODOBEET LI LITTE RV,

10) (P THBD, F72E P ThW) Evo i,

11) Liang et al. (2010) OffFETIX, I ¥ F7 27 A MEA,
Yilt, &2V I3WoRn 2 MO o5 e gk s
N7zo b LIREDEFTofH (B 21, #HE25EWT
HHMYRLE—FICWDBAL) REH (B2, A
HENTVARFZHoTVWEAN) ZEHATVS L
[a>5 2 X MEAE] (contextualized) & a—F 4
vrER, I, b LEBOADTORE N, YT
RIGENC T 2 WHMAFER SN TV A,
[a2Y5 27 2 Mliar] (context-independent) & I —
T4 v TENT,

12)CINi T [79 Y F-T7I94 T VA THRELE
25, FHMMIEIREDS (2015) OWIEO AN v
ML, E7: T 77 ¥ V] of#EiiRiEtucdho
72 (2016 4E 2 A 23 H#AN),
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