dth Japan Marketing Academy

Hiv4

Eﬁﬁﬁb A9 UL ECBIORBI N T 52 5
~JFAEEECBIUCEHL T~

Q@ — iBLdIC

O — X{LWMECHREEE

O — ZHMWEHCOHEEBICHT 3RIEEMNECHNE
O ——BEADS GV 1aTI—HEBEOEFHIS

@ —shyic

#BKEF
D8]
@ FEAE AR BREEIPMRID $5EHALM

B A ;2 B2

O —ERFXFR ERSEERTRR 802

QO—ILHIC

[XfepBE B &, SCEryE Rl 18
BllCIoTREHENZACIZOWTOHBED
ETFNE WD) (FBH&# L, 2012; Jbili, 1998;
Markus & Kitayama, 1991), HC % & 5 ##
TP E 0T, ITERREM, £ L TEER
B R %7 A (Markus & Kitayama, 1991;
Spencer-Rodgers, Williams, & Peng, 2010%%)
BbHEALAHBICHT 2ITH LB/ TIE AW
(Swaminathan, Page, & Giirhan-Canli, 2007;
Zhang & Shrum, 2009 %),

KL OHMWIE, HEITEN ST 5 LW E
UBlORE 2GR - Biaf L, £OmE 26k

EWlH b LY EAWICE, FALESY
YURBOBEBREERBOTLLEEDbNTVWS
[Z#HHEC ] (multiple selves; Gergen, 1991;
Markus & Wurf, 1987) & ZOHEEIZHEA L,
ZEMHCOMICR NS FE L8 %
M 2ETFNO—D2EEZ LNLFIENH

http://www.j-mac.or.jp

75

CEZRY EF 5, 20 LT, ZEWHEOWN
BATE O ALEIT DOV TS %o

KL ORERIIROMY ThH D, H2HT
i, EHECBlE LU0 5T
NETHo LD XM SINTEZAHEMLD
HOBlLEHEBFAMBECBIZIY) L, 2hb
AL A OB E D X 5 \CHBRTEI~ e E L 5
ZBDOPRFGATHEP SR KL, 51T, X
AL THR R IR S vz HT‘uE(fE’J
H ] (dialectical self: Spencer-Rodgers i,
2009) ZIRNL, TNIHBATIEEEE 2
LU REMER AR %, H3HTIE, 9, HO
BT 222 S IHBEEITEIIZEIC BT
LR ECBL S RN RiF e TE 2 HmW

HOIBT Zakim 2 8B4 50 RIZ, FRAEERN
HOBIPZBWHCOY A Y X v MEBEE 5

ZAALMHECHBITH Y, ThtdE L THEIC
WEEGZ DI LR T ho HAMITIE, H
KANDFG 7T 2aT7)—HERIIHETLET TR - 4
YH ¥ a—% T, FEEENHCBSZ BN
HOOMHE 28 L CTHBITHNICEE L5 2 T»
B h R EBENICAET %, BHHIT, Frolk
SHROBEEIIONVTRR G,

JAPAN MARKETING JOURNAL 125 @
R=F4 7Y% —FI Vol.32 No.1 (2012)



oith Japan Marketing Academy

* W

O — XLMBECHLHE
ReHITA S ORBRBIRESL LLR¥FEED

LI, THZ E3YET, &) voiife o

TWLD0] £V T EIZDVWT—EDET I
REDVHLTWS, COXIBRETFNVIE, ZTh
ZNoOALTHA S N7ABEEIR 1 AL 2
ZZFTBY, LB ELCMESIC X - TR
HENDLHTIZOWTOREZ L E O
v (B &L, 2012; dkil1, 1998; Markus
& Kitayama, 1991) .

Markus & Kitayama (1991) &, dek (33—
Oy SRT AU AN) ALE HAALD %20 T
Hon s NBIfRE FARMELZ L, JLkTo
AL BECBUE THEMNIYE] PESHTH D,
AARTOLWEHCEIE THE R A
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(demarcating) |, [%1# (compromising)l, &
B0 iE [#4A (synthesizing) | & v o 72
HERLZEDPWMEELZEFRL AL
HOEBEWIHOVH L TWBEA, [
) RETIE, ARZFELTBERRT 5.
[ fEdedid, ALBORBZ2EERT b,
(e oy, ALBENZhoFN %
H A Te, W EELC, Bahl & Milne (2010) 3,
XFEETL I Y ¥ 3 v (the Ipositions) ]
(Hermans i, 1992) o & #IF 2523 L D
—HLTHEWnwIEWHL2IIL, 20X
¥ty [T RY Y a v ] M [HE6E % BER
(dialogical relationships) ] ##> Z & TH—
FIHIET 5 L Uize S OMEEIIBFRICIE,
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