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%EW«@¢%7U&X§@,%LTH%E&
BEINTGEORRERICL - T, %1, M
HDOILAZMOBEA T OMEFFRRAEZ Y,
R TS 5 2 & T, ERIEE W) lED
FEHEZTIRL ) bo MET—VICHETLHET
DAT v T WL OO T HEIZGT, %
WBAT v TT v 7§ b2k L, £0-o
K E MWK D 7o AT, B &
MeFy, T B L Vo FETHDY,
UbkaFlosrl, HELigl 7o -7
JVi%, Etgar (2008) @ X 9124 B WG THA
FEIN LR ET VD EO T, kg2 7o
WS A LT, 7L AEZEOR
WEZEXHLPICLEIETLHDOTH S,
O FESHA 7oL R ICBMT A2 L% H
SRR A TE LR B, EHIC, €OH
BEOR S RHNEIL, KR ZHS 20 TR
WOEMICOERT L5 -3 v 7 ke
ELTHAIZT Ot A2 R BZUEDVD S,
@ 52O B> TERFIT s s L
LTd, ENEHEICT 2 R8T S i
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HoTwab L HURMRTE % L LFIZS
ERAY P/ A
@ BEDNID» SOG4 - B4
LoTTlR%EL, HEREL TV LKL
SN HEMEAEHVIRRICB VT, AHO
HHESZKL 5o
Thbb, AT IMERELELTOBEEIC
Lo TORAEMMEL I, FEoERST T v
FICBLT, 242l 5morc, BHIE
CEEAT O, SOHEERE ARSI ZIELET
WhHrZEEEZOLNS,

IV. 2817’ A X L HEIEmHE

Shuvyzid, ¥—¥Yale, oz
T, WERCED LI ODEZ T ZERT 52
&T, REDMES TAlEZ — T Y -
R 2D TIE AR L, R LfifEZ L83 5
CLOEHEHLDDTH 72, MiflitAIOE
T EZIEMT 2mE b BBLRTOE X HIIH
PLTWSE, LLads, flifidfdkali:, X
TOMREN, TXTOEMAT T —THEITL
ENDEDIFTERV, 72, TRTOER LM
AN MT 2D T, BMLirde
Vo TEELWHRIFEONLLELEL R
Vo

29 L7-BEERICD & DWW T, R TIE,
i3 & A OLGLEMME L W& L LTRE L
720 YA FICHL T, BFEHASDT Yy
7 WiFE D UE Rt TR & 2 3LAlRE ) O
MeELEa—F5LEbi, ThonIAlRE
D173, JAIT vt 2 oFERHENE & FHRAINE
ORFTHRIEEND X ) T AT Iy o7 elhE
b5 b e xikm L7z, BEYA FICHL
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T, EEORHELELOZ VY=V AV D
SAFEMATEI O —2 & LCo3LAl, SUbicHig &
NHTORREA V77 L—vare LTolt
gl, LT, HESCRIVEATESAF Iy
7 Bl T a e A0k R, BATIIER S FE R
O EL LIz, BR-713, MiiEE L HiH
flfi il 72 > U SCHRAG il DBl 3 & v 93RRI 7 o & 2
e S N o Ry Bl [N T [
Z72bDTHb. KhTIdAI 7ot AD3>
DAT—T &R LT WA,

LAlifEi & 7ot ZD|ELEIN - 2. A
Tat ADET — 3 HAIORKELER

WD AT — T T, B X DAETE RS,
T=RRT Vv FORRE, BfFERE HEE
RELEVIRE (FARMEFHEE S5
M) WKEbLHGE, TOREIRLT, 7
Ot (EF0k)R7at A THERZERT S
H?) LI FITT TR LTH S, R
& DG & L 722 E I, B2ZBIGGIZ BT
AV a—va YRECBITBE I, LITL
ERa—7 (K, 220, REOHMZ &2 %
T ») OFEE, I THET 5104725
TOXREREIEDO S, V- LR SR EET
HAT—=TThDH5H (Tuli et al, 2007)s ZD
RECHLT, WENFHOOHEXENT 572
BDIZFRT V FEF L RT v N&EFE ARG
M3 %9 27T, HSOm AL L) ME
LT a5%, BEEFEE 7O IS8T 5
NEIDPDOIFE D, T, BEZ V=Y
AV MERARET B & 912, AL/ wAs, B
BHFEAEICH L CHEAICL 2178 TH S
X, HEOREE, Thbb, HEE¥ERPT
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HelFEmE
KExk—7 RELEFOHEIEMELHATOLR
ERORMEAE  SROXMTEEE ) WEOaEmE
FERMTEELS  EMTEAMMEN EROANED <HAITRER> BEOHEY ERRTIER
(- O | wismmE THBRE
a3 o] CF=RFVLIT SAEORE
‘ @R BfERL BENE )| e
- - RBEORT @@l | -7 (capability)
. ~ ~—— _ ~ _
YANTOt#R V7Ot ABREATRS
BUEMERES | —
D 70t ALERORE A
®ik e - BROEREE I -2V ‘BREE I kO—NL am
P \ - WEE (ESRD/ZR/IEE) ORE CHT R
TuRT—{k CA—-LEBE - —EADEE
#5h SHYMTOLRADARYTIX
H—Ex A A ~— ) _ —  HEEZ
e " hY viE7OtA0xE VHENTOEZAAO8N
R - HE - BWP/E TN OTH
WE®En < UZ 7B ERE H HBEE TSN RET
mES J - #BOBTCD - BECBRT OB B
p - - BMERADLE EREMmE | -EEh D=
y, - BERHRT M IEROSPT a1 R
E— wmaORs | ~—— ~—
. VBORR RN VR E RSN
- ROTHRL - RROBLE
ELEIAS -§ - FRi & B H - A2 (competence)
‘ RE{LHES - #% CEE. AREEmR
\ - HE R -EME-FIA (W, 538

5 FOMMRESRL 75 v FEE & v o 2B
b, L OFFEHRHRMEON—2 LD,
HESRER 70 A DIRE) B2 B KT 72
59,

KDOAT—=VIE, FAl7oL2A20b0, {5
MM FHRETE 2L, BB A PO - ¥ —
CADMEH Tt A TH L, FHEiBLE DM il
i % AR ILEAET 5 % 51F, ks
N (in-role) fTEITH D, B ORERHEE
A OThHhhIE, THIFHEDOHCHEEIC
XoT, H2VIIEIEMNIEE % Mo 722 EH S
(extra role) 17E)T&H % (Bolton and Saxen-
Iyer 2009), JGak L7zfIcliE, 1—v—
DEOFTERT VF v TADOEZIEL MM
8- T, RFF Y F—2 ANTI Y AT %
WD DHPRFNTETH o IRODWT W

23

- MEEOBEEER

BOWEHBITORT F2HWTH I FIZARR
3, ENRHBAR S NEEIMTETH 5,
Prahalad and Ramaswamy (2004) &, x*}&F,
77 e (V- BEOFMM), U
27 3Al, B E R IC A BT u
A MBISED L 72D OWNEFR L L TEET
HoEHFML TN DL, KEHIN - SO1T8) 2 #%
MWEDIHIz>T, HEFEFIILENLS LN
WY A7 ZEHliL, HRARMTAZET, K
T DB IZE D D B Z & DAHIE IR L AZ
WO L, EHELIFHRMAL TS,
LA S N5 R AE R SOIRMAE L, %
ERFENRTT L D RN TV R 2 flETH
D, ZORIETLROEL X %2BRT 2 HNHEHE)
BRFICE 2 3 6% 28180 2 lifEE T 5
kX Th Do —T, BKIEEH LIAIRN L
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WX

FARAE - SOIRAAE % AR P LS B, oo
ZEIAL, LB OHOD LAY PT—
FUTILEoT, ThOHRELIHEIEDL T
EMHRE ML Ltz v,
BIDAT—VIE, HEE LIZHRPH LR
5/ 305N anIlildoT, BEIKL E
B, O, G, FLTENICL-TELS
AHRESIZBD Do MiMEILANC S 57— %A RS
Hbo 72 21E, HvHEIZER T SNz
%0, KT B EMENTH S, Norton et
al. (2010) 1%, FHEMGROP Y MER? S, 7
F1% 2T HUEDNT %13 EHF D A DT LT <
B, ENEBIOEEVBELIFAIZL ZIIhE
bNb, LML TS, RFEMEEICRKL 7
AN, ZOREREIBIFELALTH S DI
LT, BHIEHGOTFMIIELbDEEZ
5 HOZEM N, 7 A (self-serving bias) D
BEZIFR TV, LA L7%AS, Bendapaudi
and Leone (2003) &, BEREDSH TSNS
L) hERFERLIGE, 20, A%
E0 5 XD nEBRBEE T8 2 A, WIfEL
TOERLPRONZCES, HEBENL T
AR EIT L D V) HMRERE L T2,
F72, RPNELINR, BEPRENEET ED
IHICHETH,IE, oLk HE L ER
DRI - AFWAIHh b S IATH A DHE
DIEAH, T AETIHENEDL LD TIE R
{, WBEREZZT, &5 wIidEitt P o BLRE
ZZFICRET 57207 TH RO RAWIFF T X
Hhb Lk, Lo ZEEED ShTw
5o

AR A WAL L, BFl & B A &7z,
ATV ETHILITE 5T, BHEIC
EREE RS, HARNEBRPHELE b
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5 LwI) ik, TN, BEREOMER A
FUEREIE, FREILIEDLIEICDH
DM %, Nike+ TIET ¥ F — ORKEFTHEEC
50Km %* 5 15000KM UL L F TH 62 < 1 )V &
P=CEBRIFT, HEBT2OLXVDOEZIZ
WAEDDBEHD L)oo TnE (HEDES
HWEMPTWD) o RDOLNVIZHET B Z LD,
ZLARVDL—F =2 o TOHEND—DIZ
BB1EHD . REIIZTOMKIC, BEOHERE
LENUEREHEL, XHL, Atz IE
htEmlL Ao AR LEEB L
RS 2 B,

V. SRORE

ARESLCTIY FF72 48l 7 v v 2B b B i
iz, WEHTEZVL, BHSELTI YR
I2koTdH, B2CEB2BTHRLLZELIFE
AFTH RV, LA, ThEDEG DG,
¥EOIBEMYE L 20 % Ked 5 3L AlRE ) &
Mbo T I ENEETH L, BR-TTI,
Jeak U7z Karpen et al. (2012) 2%%#L 1L 726D
OMEASEHRET & JLAIRET & LTHIR L Tw
5o M4 DR - 72 SOIRAE 2 8 AL %
BEIE, MEEIRER T U ARED 7 2 — X T
b, EBRoOXEI SO RICHEES TSN,
A DSE S B & A AEARLEE O 7 TH R T
YINEREANRT Y FEFEEANEHT S L9
HIEEIRESE Y, = v T — bR IR S u kA -
TUu—REIEL LCTHRT 27259 BILRAE
SRS EART V MNEFFEREIE, HDHTO
B L O MBRIC X > TREEEHES
ENDIGE D, FHEEERRENEE L8 L2 BR
SR 2 h RBIOIE BN B b % o EE 2 1,
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NS OILAIRETIAS, MR AKM D> T
5L LT, tw)xvig, #HAISokz D%
M TORIFEMFE ZRET, FENITERINS
EWwHZETHb,

FTRTOEFE»EHCBEAEEZH LTS
ERBS RV, Zhwz, filifELAlEvwoTY
BT AV Mo TR) 3R LBEEZ
N5, €DK TIERAMAE DM AALEE ) 72
FTHLE IBRDELRLEEI v 7 ADRHMT
WPIR =T T 4 VT OGRS D T + — T
A&, EfRREER L2 —DODRIIEE
AZEITH A,

ARG THT o 72 LRI B PE OB YRR 1T,
Ltk WRIHEFINZELZEL T, 0 X9 R4
R & BARIY 2 5 B R0 i 5 254 Mo v T B 2
WZoWT, 6% —F2#EDDL I LT,
HEEm %2 EZB T 500 2 R lL T 5 LED D
571259, AR, SEROENZTT
e, HERWE, W T T, i
T FEICBVWTHRELNETHD, £0D
R EAREEIMTHEREZREET 572012,
MR O LRI JLAIRE ) 2 WE T 2 REED
R SBOBEDO—DOTH b, EiFMHFIEIC
BLTid, BEYA FICBWTHHETDH 5,
B OLBERMES, BT L LToHED
MRS, HEMERLAHRIOESIZE > THESMIZ
BHRZONBELTH, TIDT T Y FEAI
RoNnzdon, h7IT)—HELZOP, Vo
7RI > TV B S HROMRRELE L72v,

x

£

1) ¥4 ¥ FAF=2IZHL Tid Prahalad and Ramaswamy
(2004) 7%, LEGOCUUSO IZBILTid 454 45N
SRR (LT ]] [HEE YA 2] 2010. 5.

25

2)

3)

4)

5)

6)
7)

8)

9)

HAIEEE

24 77, p.60-65 A3FFE L\,

I z1E, Hippel (2006), /NI (2013), Chesbrough
(2012) -

B (2009) 1600 B ADLHEIZHFshD [y
7%y K] EwHy ey ] )l SSC #HE.

F A4 4L ol fE 3 A2 BI L Ti&, Ramaswamy,
Venkat and Francis Gouillart (2010) 2SEHIC /54T
LTWwb, €0, F+4Fik, GPSHEDA~— T
7+ ¥Rt E ® Nike FuelBand 2 &, 5 ¥ F—
DML —= Y FREBICA Y AL 2 B & B
L7z 774 % A%t® micoach 7 ¥ v 7 ZAftD
My ASICS % &, FZEMiEd ZoFH L Wili T
ZHloTwh,

B 2011) [mE—YaF VTS v Fa 07
il | HASEEY MBI D 7 T ¥ Fifklg:
B3 €714 7 4 {b~OPkk] p.262-268, [HiE 7 A
Y —Z 7 ARY YA [HRERA M7V
20134E 9 A5, p.22-27.

FEHNE - #sEHIRE (2012)
PF—CAT—7r T4 Y THRICBVTIE, - R
VRSN DB, BENT—ECRA2HET 58
BERMMTEr—ADBLE VI b, RELERED
JFEAPE (co-production) 2%, H—V¥ R IHFEDH
S LTH_ZSNTE (Lovelock and Young
1979; Bowen 1986), B&ZME X, Hfkd SH%
ERQALNIALFTH Y, DEFZFHESMDP S RO
9B x) vy EE/LIZEEZONRLTYS
(Rodie and Kleine 2000). 3 7%&bbH, OF#% AR
THIELILBEEEOM L, @7V —EATIE
EHTELWAIMMEY — A 2 RAET 585 O
=y FMHORMYD, @ORMHTHHICT 7u—F7F
LI (v 94 vEBEE, OFNNE A
T4y NP AL v F ARy, HEEOTA
YT 4 LR EILT 5, TH5D,

Vargo and Lusch (2004,2006) #ix Lo & LT, H
RiZBWTHSDUYy 7O zEIHallla—
L, i T5LMPBELFLEL TS, B2,
B (2010), F k- A48 (2010), ® (2010), ZF7-,
HA (2010, 2010) @ X S ICHBIOBE L HH L
7T PO M ERE T 7T Tu—F3bH 5,
A L MfESLANZ & D ICHE 2D Y oW
HEERRE AT HPNMTH 5D, BEICIE, RO
IV T L RMEL DS, $74bH, Lusch and
Vargo (2006, p.284) ¥, S-Da v v 72, nT
flifio D2 oD FEFEE L Clifidal (value
co-creation) & FL[IZE#E (co-production) %% %,
Thbb, Mifidkal &, B L mEI T EE LW
LI 208 L CHEMICEDL D, ifErEE 7ot
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o
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X

ZCBWTHE ELICAE S, $2, BRI
THEEIND, 2@ 2, & 2 TOflfifiE 1345 fff il
R SCRAMGAE & FHEN D ZRUSx LT, kAl
R T A PET B LFEEENOBESINE, =
T ERBMNBRBEPOREISMTEIETHY,
EE DY, FHAL 2, EEEZELT, BEERMM
2y NI =2 NOMDI/S— FF—LEFTENLEDHD
TH b,

10) ARBFFEIE, MOZLATBOE A2 B IREEREIC X 5

11

2010 4EBEB SO FE B S M [ RIS — v X
FHARIZERT 70 7 7 A 1O L 5 TIT o 72X
BRBLENC & 2 — © Al LA 7V OfFZE] O
TRFEDO—FTH 5,

)BE B 30 D A%, il fE LA B B iR 11 B S
BIL Tid, Ramurez (1999), Prahalad and Ramaswamy
(2004), Madhavaram and Hunt (2008), Payne,
Storbacka, and Frow (2008), Day and Moorman
(2010), Porter and Kramer (2011), Ramaswamy
and Gouillart (2010) Z BV THEHEIN TV 5,

12) Vargo (2007)

13) %12,

SDuyy 7PN ENTaxr A e L
TSN 5B v Vargo and Lusch (2008)

? BRI W T, Williams and Aitken (2011) 1,

REREBE D S, B F LWl & lifi 38 o5
W& PERHT 5 9 2 TOM AR &+ 23 il fil
BoEEME, FP11 & LCEMTNEZ L 2K
LTwa,

14) 22 TOH—E R (service) I FHEIETEIN, £

15)Vargo and Lusch (2004) 12 &g,

7 (goods) & DIAFETW ) M LA &R T HEE
D —¥ ¥ — X (services) &IEH® 7% %, Vargo
and Lusch (2004, p.2) 7%, $TXRTOKFEHEE L
TEHET LV —EREF TMHED LV ITHFOHLE
DO, FEHRTOLAR, RT7+—< VAL
T, HS5OREH (M#ESAF V) 2IEHTLI L]
THb, Y—VYRAICRE/EZNTEF—EREHE
ZWH—EARHY, [F—¥Y R, £/, &8
AR EOBEERE LTIREI G720, £ L7
BB 2 283D R D AR I A L2 12 LT
W5 (FP2) [E/IZH— YR ZHT 25720 D
BFETHY ] (FP3), Thafifisszeicko
T, ThEEKOME (T%bb, 2R 29—
CR) PEANEND, EZ2 5,

RS VNG
I (operand resource) | &1 [Mif & DxhHE % 4
AT DIERRIT AP ITTbN AR L 5 E
B (LR RRERR AR, AR, HEY, %
YR ER) THY, +7 v MEIH (operant
resource) &1 [FRTF ¥ F&EED LW+~
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7Y FEEIER LR 2 AR T oIl Hw LR
SEW] G A F v SIE, M, BN %
B LEFRIN D,

16) 34, flifdtal & L Cikim ST 2 BH O RES)

B2 05E)E, PERDIBEFFEIZB T, KEtoApEH
WS & o THEAICIZFM A SN TE 7 (Becker
1965)c T 7&bb, HWEHIE, KEMIIWDLEKG

HENZ, HODRMIZA FERATHILIZE ST
RETWEFEZTTH, L) RHESOMETH S .

HEADPRKETPAEER TS REO BB E 21T ) »
ChhbEETCEHLOHHERAETIToTWAENE
D, TNEHETD [HE] LRETREESLI,
ZhICx LT, kAl oEmTid, ¥R ZFI L
TRETAEREICEHE R LIZR#EICEDL S 2 e
EIND, Thwz, AL VWHIPHATRZ LN
LDTHbo

17) £ 72, MRS B 2 AIEIRPELE, 381 (market

orientation) &IFFNRILTIRZ SN, HEEHD
SEFICBI LT, Kohli and Jaworski (1990, p.6) 2
X5 [BAEDL LLIRFRkOBE=— X ICHT 5
ATV A0, Mk TorRk, HMx
AR, MEEERTORIG] & v ) ITEIH A
LA ERVP LIELIETIHEIND DS, fmo—>
2, USRS ERN & BTN T SRR ¥ 4 7125
HTE, R¥ERRCHEZAMBEIELLEVNE
Wo 22 EPFIFS5N A (Narver et al. 2004 3411
2012), RIBMGER &, BEOEE=—%
WML, TNZEHzE) LT HHBORATHLD
WAL, BATRTSER &L, BENREE = —
A% PFRL, Wzt ) LT HHMBORRTH 5.
K= ARWAREDOHYA V7Y VvV ADENR,
Wk, BISZESEZ TG ENE, Ebo5ns
A7IZBVTE, KeoREE LTHEEASIRS
WG - — 2 OIRATME & RESFRBET S S
EEHELTWS, ZOM%ESD Yy 7 IR
FTHE, REELGDuY Yy 7 ORiEENES R b,

18) MEED KL D FBI 5T IOV ClE, XA RS EHE

RFERRE R SERIRZEK 213 U o 285,
TG, EREOZ L ORI, vy 2 -0k
LEHE7, TITRY FIF2ERFERIZO VT,
NITE (2013) 2 S NI, EAFE— (2009) [4EED
BEARIICLTWAo—oD0F 2 )] E5H
MTHWY LiFSnTwb, T2, FAEoEREY A
F AL TIRBREERE (2013) [HEEIESIX, 4
A9 E] ANEIEICEEL V.

19) Journal of Service Research, 2010, Vol.13, No3. TiZ,

Customer Engagement % 7 — <2 L 724545551
INTEY, TOAMHEEEBHNIEE X512
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T B RO O SR )72 E % £ TORM M & PR E
Aiifkam M TW 5 (van Doorn et al, 2010; V.Kumar
et al, 2010). —J7, LHEREBIZEN DT T Y
=Y A MR Z S Brodie et al. (2011) 1, U L —
YavivIrIR—=rr4 7Y —¥ARNIF U
Ty 2L Rss, BTSN —TV A Y NS,
ZMP G L3R R sMETHr L LT, 5D
DIERBHIRZ R L TWD, T4bb, o5 —
AV MIOEEDY — ¥ AMRIZBIT 5 T4 W5
L OB Z M) BERBRICE > TEETI L0
IREETH 2, Offif % LA % — E AIROB)
R, KIEMZ 7ot 20 TR %, @ —E X
BARROB:RNES A v b T — 7128 B s %
19, @OWRAZ W LAIEBRE RSN 2, AN,
TN, ITENZRICTERH SN SRS, ©®
IUr—=U XY bOKEREILIE D RM S E M
AEDLEIEEGOLRNPTELD, L LTV,

20)van Doorn et al. (2010) &, Sk r—IY x>

MIBERHEKT 55 %It LT, OIEADHEREN
(valence), @R\ LR, ORMNE L O
W ZATERPN, @A > 287 bW (BIBE, b,
RS, Fibitk), @BEF OB GRS R ATE %,
TEHREIWG A, REORHEE—HLTWEY) &
Vo ZHRHSHA TR A OGNS 2 E 2R LT b,

21)Kumar et al. (2010) Ti&, #Ar-ftifi e B8AMMIE, B

KIAMEAEH, 3T4bb, hfLOSMBEREVH
IR CIZFEBL L TV 525, FHZEOHERE (recommendation)
L 27923 (word of mouth) %X LTI TW5,
LS, HLIZ, HWRTDIALICEST, ML
HedE L2 BHTES WL 00 Lk w) 27 2%
L7229 AT, BEDTF Y FOBELZEDLNED
PrEAWTHTO AR, FRITHLT, 75
T3, FED LEIRREOHFETHAID, £
NEZIFM- MHFOWBEIEEL G2 L5052
TS, BHERREICHEEET S I LI3MES
N, F212, MHIFREOMAT Y v =V
DEHIZ, BEIERMEIZEOBR 2 PMHEICIER LR
TVDIH LT, BEZZFOEEBERLEET L0
LB LOLVWI EIZHRERLTWS, 72, i
SEOWFFETIX, I X B A AT W EE L,
Vg LS AEEMED VW EIEE RV E V) HIRLD
HTws,

22) FEFOENHEIC 1, DIY (Do It Yourself) %)V 74—

CAD XD RBEZIME 53 A MEIBAD 5o
#iE, V7 —EAFRTHTY ) v EANLZ L
T, MM ERAEL, RFENB L OERFEN L2
A MEHIKL L9 £ 9% (Rodie and Kleine 2000) o
MEY 27 #HIRL &9 &3 28K L RE B &

HAIEEE

ENb, BHEZ, LEELEENDHFRRLAF VD >
TWABRLIEELHFEML, 7ot A% 3 fu—
NTBIEILEoT, AREEWMYERL ZEHFTE
BEEZLND, 51T, FERWIM RISt
BHHEMIT, BEEZHS OB A S <
AXF252ET, X0RBFWIAMEZEHRFTE S,
DERYEIREICIE, AR DD L AR R L DONH
% (Holbrook 1999). MZEMY (intrinsic) 7 BHFEICIL,
W, BLE, ELIOHEGELV-ZHCERDD
DL, W, B0, HE SAMER, BISEkEEL
EHEBRNO D OPRFEND, RMEED 70X
BT 5 2LT, HalEeBLunikEz s
LT LD, BESINPELY S TH OB 2 5
(Dabholkar 1996). —7, A#MEN (extrinsic) 7B
B, ¥r ORI N D EY, - - ¥ 20
LT, HOBIRPPREZTL, HHEZELES
HEE, HOORXTA & ARtz EOHTEBD
KNBTON L, HEWEKIZIE, X745 2%
MEMBROBER, MFEOORN/YRITII 2=
TANOBMEZ I TOREDBR, LT, HG
AEPNTBEE LT A - Y — E 2 DORHRIK
Bray b=V LnwEWwIBEL ETH S,

23)—7;, WEILwelBLTHONEHELA (task

enjoyment) b ILAIZRET L ERTHL, —D0OD
IHENCEECRIEL, o2 PRI H bR kb T
o — KBk (Csikszentmihalyi 1990), i & Ao JE
L EohFICEoTavyzont 7 NkE
(Lakshmanan and Krishnan 2011), & %W, 3%
Aot 20MMERICBYT, WHEEEZZYT
L7zZ e THEOLNL AT VEEOZERKE FNIZ X
LEREK LS L 912 (Billeter et al. 2011), )
AT 2R3 2 e e A REBR D 72, LBl
FAFIZXLDEFEEHTIERY D b,

24) I RIEIL, B, TR, FOMDA A=V Y v

FAhTITY— OS=VFUTF 4, NOFKEIRFE,
HPRA R, O R S L v AT S
BWE Y VR) Yy ZIHBZZ B HTT)—) I2&oT
Lk ¥ N5 Z L A%\ (Chaplin and Lowrey 2010) o
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